Top IT Cos’ Contract Value Rise
Signals Stronger Deal Pipeline

Large deal win surge at Infosys, TechM and HCLTech underscores improving order flows

Shristi Achar

Bengaluru: Three of India’s top-
five IT companies—Infosys,
HCLTech and Tech Mahindra-
—posted higher deal values in the
third quarter to indicate a strong or-
der pipeline and likely resumption
of client discretionary spending the
$283-billion industry has been seek-
ingfor several quarters.

Infosys posted its large deal book-
ings at$4.8billion, up from $2.5 billion
ayear ago, while Tech Mahindra post-
ed an annual growth of 48% in deal
winstoreach$L1billion. HCLTechre-
corded a17% growth in bookingsto$3
billion. Although TCS and Wipro re-
cordedadeclineintheirtotal contract
values (TCV), management commen-
tary in the post-earnings calls pointed
to a recovery of demand for tech and
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“The TCV num- | bers are slow-
lyincreasing,andit & is a healthy
indicator that the spending is coming
back and that their ability to create
(revenue) opportunities is increas-
ing. However, it remains to be seen

whether these bookings actually con-

vert into revenue,” said Praveen Bha-
dada, chief executive at consulting
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firm Neovay Global.

Hence, the focus will beon execu-
tion, said analysts.

“Al is appearing to be a lot more sta-
ble, leading clients to make more of
those investments, but the problem is
that the technology is still evolving.
That might not have much of a mate-
rial impact in the next 12 months.

Maybe in the long-term, but in the
short-term, the impact of Al is being
overestimated,” Bhadada added.
“Whiledeal bookings are healthy; in-
creased demand for pmduc‘uvxty
gains by clients and pricing pressure
during renewals will
keep FY27 growth
in check,”
analysts at
Jefferies
noted
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: .Jb lighted that they await more

P ' short-cycle Al deals to signal a

_,"_ durable demand recovery. It said
= the return of large deals for Tech
< Mahindra was a positive sign, and

. anearly indicator that Al services
spendmg will inflect in mid 2026.
Similarly, analystq noted that
Infosys’ Al services imple-
mentation projects should
eventually pick up across
moresectors in CY26, increas-
ing revenue visibility for fiscal
year 2027. With Wipro, market partici-
pants are less confident. ICICI Securi-
ties said the company's “weak out-
look and a cautious demand commen-
taryare in contrasttothe optimismin
ATled discretionary demand uptick
commentary by large-cap peers.”
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